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INTRODUCTION

The real estate market is in a new era, influenced by
economic conditions, inventory levels, and buyer
demand. In 2025, rising interest rates and high home
prices that appear to be leveling off have many
homeowners—particularly those with a substantial
amount of equity—asking: Is now the right time to
sell?

This eBook will help you:

e Understand the core considerations if you have at
least 40% equity in your home or own a non-
owner-occupied (rental) property.

e Explore potential strategies—from selling now to
a 1031 exchange—that could help maximize your
returns.

e Provide actionable steps to make confident
decisions based on your financial goals.



KEY CONSIDERATIONS FOR
HOMEOWNERS WITH HIGH EQUITY

Equity Position

¢ If you have at least 40% equity, you stand to net
significant proceeds even if prices level off, which
gives you leverage to buy another property, invest
elsewhere, or enjoy the financial security of a
sizable nest egg.

Your Interest Rate vs. Market Rates

e Many homeowners are locked in at historically low
interest rates. If you plan to sell and then buy
another home, be aware that new mortgage
payments could be higher. Factor this into your
overall budget.

Rental Properties (Non-Owner-Occupied)

e Evaluate your Return on Investment (ROI). Is the
rental income sufficient to offset a potential rise in
property expenses or vacancy rates?

¢ If not, consider whether selling now and re-
deploying your equity into a more profitable
venture (or region) is the better choice.



KEY CONSIDERATIONS FOR
HOMEOWNERS WITH HIGH EQUITY

Tax Implications

e Owners of investment properties should consider
capital gains taxes if they've held the property for a
significant time. Instruments like a 1031 exchange
can defer these taxes when proceeds are
reinvested in a like-kind property.

Timing and Market Direction

e Rising rates often temper buyer enthusiasm and
can lead to lengthier sales timelines or modest
price adjustments. Deciding whether to sell sooner
rather than later depends on how long you're
comfortable waiting for the “right” buyer—and at
what price.



POTENTIAL STRATEGIES
AND SOLUTIONS

Sell Now to Capitalize on Demand

e Competitive Pricing: Homes priced realistically
can still command strong offers.

e Leverage Your Equity: With substantial equity,
you're in a favorable position to walk away with
considerable net proceeds.

1031 Exchange (For Investment Properties)

e Tax Deferral: This strategy allows you to roll over
your gains into another investment property
without immediately paying capital gains tax.

o Portfolio Rebalancing: Diversify geographically or
invest in properties with a higher potential for
appreciation or rental income.

Seller Concessions or Rate Buydowns

e Expand Buyer Pool: By offering a rate buydown,
you make the home more affordable to a broader
range of buyers.

e Preserve Your Bottom Line: Small concessions
can often help you avoid more substantial price
reductions.



POTENTIAL STRATEGIES
AND SOLUTIONS

Hold and Refinance

e Cash-Out Refinance: If you prefer not to sell but
need liquidity, tapping into your equity might be an
option—even though rates are higher.

e Long-Term Rental Strategy: If the rental is
profitable and you believe in long-term
appreciation, it may be best to keep it.

Pre-Listing Preparations

e Minor Updates: Simple improvements to curb
appeal, paint, or lighting can yield a positive ROI.

e Pre-Listing Inspection: Identifying and fixing issues
upfront can boost buyer confidence and
streamline the transaction.



MOVING FORWARD: ACTION STEPS

Consult a Real Estate Professional

e Alocal agent can provide a thorough property
valuation and discuss strategies tailored to your
situation.

Speak With a CPA/Financial Advisor
e Especially if you own a rental property, ensure you
understand all tax implications and potential
benefits of a 1031 exchange.
Assess Your Goals and Timeline
e Are you aiming for quick liquidity, long-term

growth, or a new property purchase? Clarify these
objectives before deciding to sell or hold.



MOVING FORWARD: ACTION STEPS

Stay Informed on Interest Rates

¢ Shifting interest rates can affect buyer demand and
your affordability if you plan to buy another

property.
Develop a Pricing and Marketing Plan

e Price your property based on current, hyper-local
data. Overpricing can lead to prolonged days on
the market and subsequent price cuts.



IN SUMMARY

Even in an environment with rising interest rates,
sellers with significant equity hold a strong position—
provided they understand the nuances of a leveling
market. The combination of limited inventory and
steady demand can still yield sales at or above list
price, but buyers are more cautious, and strategic
pricing is vital.

Key Takeaways:

e Consider your personal and financial goals (e.g.,
primary residence vs. investment property).

e Explore whether a 1031 exchange or seller
incentives might be advantageous.

e Thoroughly analyze your finances and timeline.

e Lean on knowledgeable professionals—real estate
agents, CPAs, and financial advisors—to chart the
best course for your unique situation.
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