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INTRODUCTION

In the past, buyers overlooked the importance of
having a clear, structured agreement with their
real estate agent. The new rule requires buyers to
have a signed Buyer Representation-Broker
Compensation Agreement while working with a
real estate agent or brokerage. Understanding this
agreement ensures that you, as a buyer, can fully
protect your interests, negotiate more effectively,
and avoid common pitfalls. This guide will walk
you through the five most frequently unasked and
overlooked questions that can make all the
difference in your home-buying journey.



CHAPTER ONE

Does the Buyer Representation
Agreement affect my ability to
switch agents mid-transaction?

It Depends.

Many buyers assume they can easily switch agents
during the process, but the Buyer Representation
Agreement often includes terms and restrictions
that limit or penalize such a decision. The
agreement typically binds you to one agent for the
duration specified, unless terminated by one or
both parties. Understanding how to handle
dissatisfaction with your agent within the

constraints of the contract is important.




CHAPTERTWO

How does the length of the Buyer
Representation Agreement impact
my home search?

Explanation:

Most agreements have a set duration: days, weeks,
and up to three months. Buyers rarely consider
how this time frame might impact their flexibility.
You must renegotiate the agreement if your home
search extends beyond the agreed duration or
your plans change. Discussing a time frame that
aligns with your expected home-buying timeline
can prevent future complications.



CHAPTER THREE

What happens if | don’t buy a home
at all?

Explanation:

Many buyers are unaware that signing a Buyer
Representation Agreement can still obligate them
to compensate the agent even if they don't
purchase a home. Depending on the agreement
terms, you could be responsible for paying fees if
the agent provided services, but you didn't make a
purchase. It's crucial to ask what your obligations
are if you decide to walk away from the home
search.



CHAPTER FOUR

Does the agreement cover
off-market or private sales?

Explanation:

While the Buyer Representation Agreement
typically covers homes listed on the MLS, many
buyers don't ask whether it includes off-market or
private sales. In certain situations, off-market deals
can be a great opportunity, but your agent's ability
to assist with such sales—and the corresponding
compensation—needs to be clarified in the
agreement. Ensuring the contract covers these
scenarios can save you headaches later.



CHAPTER FIVE

How are conflicts of interest
handled if my agent has multiple
clients competing for the same

home?
Explanation:

In competitive markets, it's not uncommon for an
agent to represent multiple buyers interested in
the same property. Buyers don't often ask the
agent how they will manage this conflict. Knowing
how your agent will prioritize your interests or
handle situations where their clients are
competing for the same home is crucial in
protecting your position and ensuring fair
representation.



THANKS FOR READING

| hope you found ebook
helpful and informative.
These questions go
beyond the standard
FAQs and can help buyers
make more informed

y decisions during their real

estate journey.

I'd love to hear from you! Please feel free to reach out at
any time. | look forward to being part of your home-
buying journey.

R Call: (925) 325-2007
= Email: jeff@jeffdoesrealestate.com



